7
Tips for Selling

Multi-Family Properties
As-Is in Baltimore

1. Why Sell a Multi-Family
Property As-Is?

Maintenance responsibilities, city

inspections, and tenant turnover can
quickly add up to more work than you
bargained for. Over time, these problems
can compound, especially if you're
dealing with an aging property. As-is
sales allow you to skip the red tape and

move on without wasting money.

2. Navigating Tenant-
Occupied Properties

In Baltimore, tenant rights are strong.

Eviction procedures can drag on,
especially if renters are behind on
payments or have lease protections.
Instead of worrying about eviction notices
or tenant disputes, selling to a direct
home buyer allows you to pass those

concerns to someone equipped to
handle them.

3. Timing Matters in the
Baltimore Housing Market

Baltimore's real estate market can be
unpredictable. Baltimore's property taxes,
inspection requirements, and landlord
licensing rules are no joke. Holding onto a
distressed property too long can result in
mounting fees, code violations, or even
liens. Selling fast can be the difference

between a clean break and a legal mess.

4. Why Cash Buyers Are the
Right Fit for As-Is Multi-
Family Sales

Traditional buyers, especially those using

financing, are often wary of multi-family
homes needing significant repairs or
having tenant issues. Cash buyers don't
rely on lenders. That's what makes them
an ideal choice for as-is properties. They

understand the risks and know how to

account for repair costs in their offers.

5. Selling As-Is Doesn't
Mean Selling for Pennies

One misconception many Baltimore
property owners have is that selling as-is
means giving their property away. That's
not true. Yes, you may get a lower offer

than you would if selling a fully renovated
and cash-flowing property, but consider

the savings.

6. How to Prepare for an
As-Is Sale

Even if you're not fixing anything, there are

a few steps you can take to streamline the
process and get a fair deal. Gather
paperwork that includes rent rolls, utility
bills, and lease agreements. Be honest

about the condition, and know your
numbers. Understand what you owe in

taxes or liens so there are no surprises

at closing.

7. A Clear Path Toward

Selling Your Multi-
Family Property

You don't need to navigate lengthy
evictions, dump money into repairs, or

wait months for the right buyer. By working
with a direct cash buyer who understands
the local market and the unique

challenges of multi-family real estate, you

can get a fair offer and close quickly.
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